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e are over the halfway point of 
another year! What a year 2020 

has been so far. Just try to remember 
it is almost over! Focus on “looking 
forward and looking ahead." It will 
all be over soon, and we will find 
the “new” normal in our life and our 
world. It will change, guaranteed! 
              When we move forward and 
prepare for our next season, we will 
till, plant, harvest, and market grain 

by each profitable acre. “Every Acre” is our new depart-
ment that works hand-in-hand with the your seed and ge-
netics department and the crop production department to 
produce the maximum amount of output we can for every 
acre. Then our grain origination team will help you market 
all of this grain for future success on your farm.
 It is not life at the farm as it has been in the past 
either. Covid didn’t affect this, though. The need to be prof-
itable on every acre has changed much of our approach 
to farming. Minimizing your costs and maximizing your 
production is essential. Minimizing your costs does not 
mean spending the least you can on every acre; you must 
spend the amount you need to maximize your production.  
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Are you spending your money in the best areas? Be sure to 
read Shawn's and Adam’s articles. 
 Looking forward in all of your cooperative’s depart-
ments, we have a lot of exciting things happening today. 
During the last several months there have been  numerous 
opportunities to lock in a 
low cost per unit price on 
several inputs. Reach out to 
Jeff in our energy depart-
ment or James and Doug in 
our crop production depart-
ment for the latest contract 
prices available. They can 
change by the minute in 
some cases. Jeremy has 
seen a lot of new traffic 
in the Garden Plain Feed-
store as the customers have gone to trusting what they can 
grow themselves versus what the box stores try to provide. 
We have a wide selection of items that you can use in the 
house, garden, pasture, feedlot, or shop area.  
 Learn from the past, but don’t dwell on it! Plan for 
tomorrow and do all we can do to pull as much as we can 
from Every Acre!    

Terry Kohler
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LOOK FORWARD & LOOK AHEAD

 2020 has been a year of 
new challenges that we have nev-
er had to face before. COVID-19 
has caused us to challenge our-
selves and the way we conduct 
business here at Farmers Coop. I 
am proud of how our associates 
have handled themselves during 
the COVID-19 pandemic and have 
found ways to  take care of our 
customers while still thinking of 
the safety of everyone first. We 
will continue to conduct business 
in a way we feel is best for the 
safety of all while still providing 
our customers with a great ex-
perience. Please be patient with 
everyone as we continue through 
this pandemic.  
 One of the best things you 
can to do assist us is consider 
the electronic options we have 
available to you. If you have not 
signed up for direct deposit for 
your grain sales, we encourage 
you to do so right away. Your 
funds will be deposited to the 
financial institution of your 

choice the next business day. We 
will also send you a copy of the 
voucher. We can do this by mail 
but encourage you to let us email 
these to you as well. 
 Patron Access can also 
be utilized to pay your monthly 
bill, check your grain tickets, 
and so much more. If you need 
assistance signing up for Patron 
Access, please let us know. You 
can fill out a new account request 
by going to our website at 
www.gardenplaincoop.com.  
 CEA also released the 
Bushel App last year. You can 
download this from your App 
Store for free! The Bushel App 
allows you to view your grain 
tickets as you deliver them to the 
elevator in real time. You can also 
view account balances, contracts, 
and more. If you would like to 
sign up for the Bushel App, please 
contact us as we will need to as-
sign your cell phone number to 
your accounts so you have access 
to them.     

Brad scheer

ELECTRONIC 
OPTIONS 
PROVIDE 

OPPORTUNITIES

"THE FARmER 
HAs TO bE An 
OpTimisT OR 

HE WOuLDn’T 
sTiLL bE A 
FARmER."

WiLL ROGERs



you haven’t yet this year, and top off 
irrigation tanks that are done for the 
season to prevent condensation from 
forming in the tank.

Propane
Summer fill season is just around the 
corner for our propane customers. We 
are looking at very good pricing for 
this fall. Expect summer fill prices to 
be $.99 per gallon. Contract and safety 
letters will be going out in the mail 
in August, also. We will have winter 
contract pricing as low as $1.05. Call 
us to lock in your price for summer 
fill and winter contract. If you are 
currently getting propane from one of 
our competitors and aren’t happy with 
the service, give us a call; we also offer 
rental tanks.
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COVID. ChIna. ElECtIOns. 
U.s. DOllar Vs fOrEIgn CUrrEnCy hEDgE fUnDs.

 How in the world can you keep up with all the 
variables that impact the market place? With so many vari-
ables and the inability to control many of them, it would be 
fair to say that it is nearly impossible. We see the aftermath 
of how the market was impacted and look back at what 
could have been. As a farmer, I can recall saying to myself, 
"If only I could have seen that coming, I would have..." 
These market factors create challenges, but they also pro-
vide us all opportunities as they create volatility. The key is 
to stop looking back and start focusing on the future. Are 
there items that we can control and build a plan around? 
Are there pieces of our operations we can predict with 
some degree of accuracy? What is our projected break-
even number? These can be challenging questions for sure. 
If, however, we try to develop a plan around these items 
we can develop some rationale thoughts to the market-
ing plan and what price levels make sense to have sales in 
place.
 Once your marketing or sales price levels are 
gleaned from your plan, you can work directly with your 
CEA Farm Advisory associate or your Farmers Coop El-
evator associate to place offers in the market via the CEA 
Open Offer Worksheet. This provides you the opportunity 
to set your price and let technology take over and do the 
work for you while you handle the daily operations of your 
business. For example, there were multiple opportunities 
during 2019 and also in 2020 where wheat futures for the 
subsequent year were well over the $5.00 mark. We have 
customers currently taking advantage of this tool, and they 
are getting the most they can out of the market. Their deci-
sion process happens well before the emotions that sur-

round harvest time.
 One concern that is sometimes expressed is the 
unknown as it relates to actual production in the coming 
year.  “How can I market it if it is not in the bin yet?” This 
is a valid question, and I would encourage you to reach out 
to your professional Farmers Coop Elevator or CEA Farm 
Advisory Associates to work with you on addressing this 
question. There are ways to help mitigate the risk associ-
ated with this subject. Mother Nature will always have an 
impact on our 
industry as 
we all know; 
however, the 
cooperative 
associates 
who work 
with you 
can help you 
design a pro-
gram to meet 
your indi-
vidual needs 
and also help 
to define the 
potential 
risks. We are 
all here to work for you, our owners.
 In closing, thank you all for your continued patron-
age. We do not take it for granted that there are choices 
for where you do your business.  We strive to earn that 
right each and every day. I am always available to you for 
a conversation. We wish you all a safe and prosperous fall 
harvest.

fOCUs On thE fUtUrE WIth a MarKEt Plan
alan Woodard, CeO of Cea

Jeff Conard

Fuel
 What a crazy world we are 
currently living in. It is hard to be-
lieve all that has happened in just six 
months. 2020 will definitely go down 
as a year to remember, and we still 
have the last half to go. 
 It is hard to focus on the “big” 
picture when we are dealing with 
pandemics, riots, and whatever other 
craziness is happening on any given 
day; however, as is the case with a lot 
of things in life, there is also opportu-
nity during uncertain times. We saw 
a prime example of this in the en-

ergy sector this late winter and early 
spring. Many of you took advantage 
of the opportunity to lock in your fuel 
inputs, some at prices under $1.50 per 
gallon. There is some risk involved in 
forward contracting both for you, the 
customer, and Farmers Coop, but it al-
lows you to lock in one of your inputs 
and take some of the uncertainty out 
of your production cost. 
 As the weather gets cooler, 
it is a good time to check your bulk 
fuel tanks. Check caps and fittings for 
leaks, open the bottom drain valve if 
equipped with one, change filters if 

ENERGY NEWS

Brad scheer

As we near the end of the 2020 crop year, we need to start 
looking ahead and preparing for the 2021 crop year.  One 
thing to begin looking at is your financing needs. We have 
released our programs and have some very competitive in-
terest rates for all your crop input needs. Last year was the 
first year of the Simpli-Fi program, and it is a great program 
for you. The easy, one-page application will have you up 
and running in no time at all for all your financing needs. 
If you have any questions pertaining to the CFA Financing 
Programs we have available for the 2021 crop year please 
get with one of our associates:

Doug Scheer (Outside Sales)

316-772-2014 

Shawn TalkingTon (Outside Sales)

620-340-7626 

JameS renner (Agronomy Sales)
316-217-5024

Doug BaTeS (Agronomy Sales)

316-772-1423 

BraD Scheer (Certified Lender)

316-542-3182 

ryan graf (Certified Lender)
316-542-3182

The Virtual Annual Meeting of the Farmers Coop Elevator of Gar-
den Plain was held on Thursday, July 16th, at 6:00 P.M.  

The 2019 fiscal year financial statements were presented by Ken 
Hamby with Lindburg Vogel Pierce Faris, Chtd from Hutchinson. 
Aaron Pauly had a chairman’s report, and Terry Kohler delivered a 
manager's report recapping the 2019 year by both parties. 

The virtual meeting allowed for mail-in ballots for the director 
election. We had a wonderful response with over 340 votes cast. 
Kevin Klein and Lawrence Meng were each elected to a three- year 
term.   

The board showed appreciation to Aaron Pauly for his nine years 
of board service, and his year as an advisory member was noted, 
also.  

Virtual annual Meeting recap
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 I think every farmer would agree that increased 
yields and no dockage would be beneficial. Now there is a 
way to combat these two yield limiting weeds. The solution 
is CoAXium wheat. CoAxium is the name given to wheat 
varieties that have AXigen trait tolerance. This is a 
Group 1 herbicide (ACCase Inhibitors) that targets 
bromus species, feral rye, jointed goatgrass, wild 
oats, and volunteer cereals. All of these weed spe-
cies are well known to wheat producers in south 
central Kansas.  
 Aggressor is the chemical that will need to 
be sprayed on CoAXium wheat. Like Beyond can 
only be sprayed on Clearfield+ varieties, Aggressor 
is only to be used on wheat with the AXigen trait 
tolerance. The recommended application rates are 
8 oz fall/ 8 oz spring, or a one-time application of 10-
12 oz in the spring. Weeds need to be actively grow-
ing, and temperatures above 32 degrees are pre-
ferred. This herbicide can be tank mixed with MCPE 
for broadleaf weed control such as tansy mustard 
and marestail rosettes. When using nitrogen-based 
fertilizer products as a carrier, at least 50 percent of 
the spray solution needs to be water. For example, 
30 units of N at topdress is equal to 10 gallons of 
28%; therefore, it would need to be tank mixed with 
10 gallon of water per acre for a total application of 
20 gallons an acre.  
 The CoAXium wheat variety that is best 
suited to our geography this year is called Photon AX. This 
is a medium-early maturity, medium-tall, high tillering 
wheat. The progeny of T158 has good drought tolerance 

and desirable grain quality. Photon is moderately resistant 
to powdery mildew, soilborne mosaic, and stripe rust, but 
it may require a fungicide to control outbreak of stem rust.  
Like all CoAXium wheat varieties, Photon is a certified seed 

only (CSO) and must be taken to the elevator. A steward-
ship agreement is required upon purchase that this variety 
will not be taken for seed wheat the following harvest.  

 It’s no secret the amount of damage feral 
rye can do to a wheat crop. Feral rye can take over 
a wheat field with extreme proficiency resulting in 
decreased yields. Add dockage fees on top of this, 
and the result is less profit. One rye plant can pro-
duce up to 800 viable 
seeds. It doesn’t take a 
large presence to cre-
ate a damaging plant 
infestation.   

BEAT CHEAT
shawn Talkington

THE

 Downy brome, also known as 
cheat, is a noxious weed synonymous 
to dockage fees. Downy brome literally 
“cheats” farmers out of profits every 
year. This weed infiltrates over 100 
million acres of wheat in the United 
States each year. Once the plant has 
taken root, it is extremely hard to 
eradicate. If allowed to get to seed 
formation and germination, it will be a 
headache for years to come.  

Farmers Coop will have Photon AX wheat in bulk this fall.  
Order yours today while supplies last so you can “Beat the Cheat."  

>>>

>>>

>>>
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 With all the terrible and crazy things happening in 
the world this year, there was still something to feel good 
about: wheat harvest. While businesses were shutting 
down and many industries were hurting, it seemed like ag-
riculture just kept on going, and we actually had one of our 
best harvests in recent memory. I know for some guys, we 
were seeing 60-70+ bu/acre averages in some fields, which 
is fantastic. But what I want to do is look at this year’s har-
vest and decide what we can learn from it and how we can 
move forward and make management decisions based on 
this information. From an agronomist's position, how we 
can use precision ag strategies to do even better.
 From a precision ag prospective, these years where 
the weather seems almost perfect do not always give us the 
most valuable information to make decisions for the future.  
We can’t expect every year to be like this one. We probably 

can’t even expect one in every five years to be like this one. 
This harvest probably isn’t close to what we would call the 
“average year,” which is what we’d rather be using to make 
decisions for the future. However, it definitely does not 
make this data useless. We can still average it with around 
the past three years of data for that same field and hope-
fully get a fairly representative average yield map for it. 
However, I think there is something we can learn from and 
utilize immediately from this year to make decisions now.
 What having the perfect weather does for us is 
take weather conditions out of the equation as a particular 
reason why your field did not perform well, and being that 
this is usually the biggest limiting factor, we have a good 
opportunity to really focus in on other yield limiting fac-
tors that could be out there. Maybe all of that good rain 
we had during the growing season really helped that rye 
or cheat yield well instead of the wheat this year, and so 
that was your major yield limiting factor. But those kinds 
of problems are a little more obvious, and I want to discuss 
something that can’t immediately be seen: soil health and 
fertility. After weather, soil health and fertility is probably 

the most important factor for yield and, even without great 
weather, still obviously plays a significant role.
 If there were spots in some of your fields, or maybe 
even entire fields, that you don’t think performed as well as 
they should have especially when compared to the wheat 
across the road on your neighbor’s ground, then maybe 
that’s where we need to start. The ground likely doesn’t 
change significantly enough from your field to your neigh-
bor’s to be responsible for the decrease in yield, but fertil-
ity on the other hand could change that quickly depending 
on your management styles and could contribute to your 
lack of yield.  
 What I would suggest is to grid sample those fields 
to get a better understanding of the nutrient variability in 
your field and get the groundwork set to start a much more 
efficient nutrient management program. Grid sampling 

does a good job of helping to diagnose what problems you 
may have in your field and what is limiting your yield.  
Maybe that bad spot that never produces has a pH of 4.5, 
or maybe it has a soil phosphorous level of 5ppm (instead 
of 20+ppm). These would be some pretty serious problems, 
but once you find them, it's pretty simple to begin treat-
ing them. In fact, lime application to treat the pH issue is 
probably the biggest benefit to grid sampling. It allows us to 
apply say 4 ton/acre in the really bad spots and then poten-
tially 0 ton/acre in the spots that are already at a 6.0 pH.  
This results in a much more efficient use of the lime you 
apply and usually a reduction in the total amount you ap-
ply compared to just using a flat rate of 2-3 ton/acre. Some-
times just the reduction in lime application can justify and 
pay for the grid sampling, and then the benefit of better 
nutrient management becomes a bonus on top of that for 
the next 3-4 years, not to mention the potential for higher 
yields once your pH problem is fixed.  
 If any of this interests you in seeing what we can 
get set up for some of your fields, we can help you with that 
here at your local Farmers Coop. 

UTILIZING PRECISION AG FOR FUTURE DECISIONS
adam Kostner

Ryan Graf

  Although the 2020 wheat harvest had its obstacles, I think it’s safe to say everyone was 
glad to see 2019 in the rearview mirror. This year’s wheat harvest is one that will be talked about for 
years to come. Many producers saw well above average yields this year thanks to the very favorable 
weather conditions. The average test weights for all locations was 61.7 pounds per bushel. Farmers 
Coop took in just over 5.9 million bushels, which is about 1.3 million bushels more than last year 
and 113% of our five-year average. The Coop thanks everyone for their patience during harvest and 
would also like to thank everyone that has given 
us the opportunity to do business with them!
    It’s hard to believe August is already here, which 
means fall harvest is on the horizon. We would like to ask 
everyone to review the grain accounts for this upcoming 
harvest; if there are any that need added, removed, or 
splits changed, please let us know. Patron Access and the 
Bushel App are both great ways to verify tickets without 
leaving the comfort of your home. If you have a ques-
tion about either, don’t hesitate to call, and we can assist 
you in getting set up. Contracting can be a great option to 
achieve profitability, as putting in an offer is a great way 
to try and lock in your desired price. If you have any ques-
tions on contracting, you can call Brad Scheer or myself at 316-542-3182.
 

5.9 MILLION BUSHELS
FARMERS COOP WhEAt hARVESt 

61.7 POUNDS/BUSHEL
AVERAGE tESt WEiGht

 FOR All lOCAtiOnS

113%
PERCEntAGE OF FARMERS COOP 

5-yEAR AVERAGE

WHEAT 
HARVEST 

2020

FROM THE BOARD 
PRESIDENT
Life on the farm with or without a mask 
is challenging! It may be the weather 
or worker, breakdowns or bugs, when 
to sell or sow, but amidst it all, it can 
be rewarding! Our Farmers Coop 
board of directors are working to 
ease the challenges you face by look-
ing at ways to improve and enhance 
the facilities and services we pro-
vide for our customers. We are not 
in a time of abundant resources or 
high grain prices, but our efforts to 
utilize what we have and the em-
ployee’s abilities to serve you with 
their knowledge and expertise is 
what will continue to lead this 
CO-OP forward. Please feel free 
to contact myself or any board 
member with ideas or informa-
tion that will lead to a better 
future for your coop!

"When things 
do not go your Way, 
remember 
that every 
challenge— 
every 
adversity— 
contains 
Within it the seeds 
of opportunity 
and groWth."
roy t. bennett

Dixie Brewster
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Farmers Cooperative 
Elevator Company

Admin Office
316-542-3182
1-800-525-7490

Location Numbers 

anness: call Clonmel

Belmont: 620-297-3911

Cheney: 316-542-3181
1-800-525-7490

Main Office: 316-542-3182

TBa: 316-542-3381

Clonmel: 620-545-7138

Garden Plain: 316-535-2221
1-800-200-2122

GP Feed store: 316-535-2291

Kingman: 620-532-2662

Kingman Propane/Fuel
620-532-5614

Murdock: call Cheney

Norwich: 620-478-2272

Pretty Prairie & varner
620-459-6513

Pretty Prairie Petroleum
620-459-6242

Rago: call Belmont

Seeking Photographs
Do you have a great pho-
tograph that you would 
like to share with Partners 
in Production? We are 
looking for photographs to 
feature in upcoming issues. 
Photographs can be of your 
operation, a great farming 
moment captured on film, 
a stunning landscape, ani-
mals in nature, or anything 
that relates to agriculture, 
production, or our beauti-
ful area. Submit photos to 
emilykerschen@hotmail.
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 It's that time of year again when pro-
ducers are preparing to wean their calves. 
Weaning is one of the most stressful times of 
a calf’s life. Stress can be displayed through a 
reduction in feed intake, pacing fencing, and 
increased vocalization. These behaviors can 
lead to reduced daily gains, increased health 
problems, and an increase in death rates. 
Some of the stress from weaning includes 
change of diet, a new environment (changes 
in feed, water, and shade sources), termina-
tion of nursing, separation from mom, and 
the need for a new social structure following 
the removal of the adults from the herd. 
 No matter the separation method you 
choose, precautions can be taken to maintain 
performance and reduce illness during this 
stressful time. Preparing calves in advance of 
weaning has benefits that are well worth the 
effort. The following are three steps you can 
take to help your calf crop succeed. 

1. Develop a vaccination program. The 
immune system is often suppressed 
during times of stress, and because of 
this, it is suggested that vaccination, 
branding, castrating, and dehorning 
should be completed in advance of 
weaning. This practice not only lessens 
the stress at weaning, but it also im-
proves immune response to vaccines.

2. Introduce proper diet. Introduce 
calves to their postweaning diet before 
weaning; one easy way to do this is with 
a creep feeder set up with creep panels 
on them that allow calves entry but 
keeps the adult cattle out. The diet also 

Jeremy Turner

needs to be appropriate for the age of 
the calf, including forage quantity and 
quality, and contain a vitamin-mineral 
mix and plenty of fresh, accessible 
water. Water is often overlooked, but it 
is very important. Cool, clean, quality 
water is the basis for a successful nutri-
tional program. 

3. Wean before moving. If possible, wean 
your calves in the pen or pasture in 
which they are currently being housed 
in, and then move the cows to a new 
location. When you move your calves 
to wean them, not only do they have 
to handle the stress of being separated 
from mom, but also finding their new 
sources of food, water, and shade. If 
you have to move your calves to a new 
location to wean them, it is best to make 
sure the waterer type and feeder styles 
are something they are familiar with. 

 
 Help your calves get off to a strong 
start after weaning by being aware of the 
stressors they are facing on weaning day. 
Make your weaning plans well in advance 
and think through the methods and precau-
tions you can use on your farm to reduce the 
stresses of weaning. The quicker your calves 
can adjust to their new normal, the faster 
they will grow and the healthier they will be. 
Give us a call or stop in and see us for your 
weaning needs. We carry vaccinations and 
creep feeders, and we also have a variety 
of feed options designed for calves during 
weaning. 

Q: When should I fertIlIze my AlfAlfA?
One top producer in the area always fertilizes his alfalfa around 
the first of the year. Every time I drove by his field, it had a better 
color and more growth than most of the alfalfa around. Phos-
phate and potash fertilizer does not move in the soil very well, 
at least not like nitrogen. By fertilizing early, it gives time for the 
P and K to be incorporated with freezing and thawing and just 
weather in general. Did you know that for every ton of alfalfa 
removed, it takes only 12# of P but a staggering 49# of K? What 
were your yields this year?

Q: hoW much fertIlIzer should I put on?  WhAt Are 
other people doIng?
I have been talking a lot about removal of inputs, and in some 
cases, that is the only thing I have to go on when making fertilizer 
recommendations. I may be high or low depending on soil type, 
previous cropping, and a whole host of other factors that influ-
ence the amount of nutrients in the soil. The best way to make a 
recommendation is with the use of soil test results. From compos-
ite to site specific, soil testing is the best ways to know where your 
soil levels are to maximize your inputs.  

Q: WhAt do you hAve thAt WIll kIll crAbgrAss?
Right now, the Feedstore, as well as anyone who knows anything 
about lawns, is getting questions about how to get rid of crab-
grass. We have a whole host of sprays that will at best suppress 
crabgrass this time of year, although the very best way is to not 
let it come up at all. Jeremy at the Feedstore has several crabgrass 
pre-emerge herbicides to choose from. For years, I have been put-
ting the Howard Johnson Barricade on my Bermuda with success. 
This year on my sandy ground, it ran out about the middle of July.  
I will definitely layer on another treatment next year around the 
4th of July. Put it on your calendar now that around April 1-15, 
you need to be putting down whatever crabgrass preventer fits 
your specific situation. If you battle the short weed that looks like 
a wheat head and always gets in your socks? That is little barley, 
and it comes up in the fall. You can put crabgrass preventer down 
in August or September, and you will be amazed at how few 
weeds you will have next spring. 

Q: Is there AnythIng thAt WIll kIll Weeds And brush 
In my pAsture?
There are two times of year that we get questions on brush con-
trol in pastures. I have always struggled with what to recommend 
for unwanted weeds and brush in fencerows and pasture. This 
spring, our recommendations have been centered on the Corteva 
portfolio of products, and with what has been reported back to 
me, we are seeing success. For general weeds and brush/trees, I 
recommend: .5% Remedy, .25% GrazonNext, and .5% Surfactant.  
Put those percentages in any amount of water from a pump up 
sprayer to 300 gallon tractor sprayer, and you will do a very good 
job with most weeds and brush.

I hope that the information that I presented will help you achieve 
success whether it’s with your yard, pasture, or crops. I consider 
that the cornerstone of my job; helping you raise better crops 
not only adds to your bottom line, but in turn adds to the coop's 
bottom line, so we can give that back to you. You are an owner of 
a business that’s sole function is to return our profit back to you.  
Wow! Where else can you go for honest help and advice, quality 
products, cutting edge technology, and great service, and all profit 
is returned to you? From the Feedstore to agronomy to the TBA 
and elevator, we are here for you, so give us a holler any time.  
Thanks!

 Despite having a dry spell through wheat harvest and 
the first part of July, we have been getting moisture across most 
of our trade area since. It was hot and dry when most of the corn 
pollinated, but the nighttime temps weren’t that bad, giving the 
plant an opportunity to rest. Soybeans and milo are looking very 
good, although we still have August to go (typical farmer pes-
simism). We have been spreading quite a bit of lime, and I have 
said it before, and I will say it again, if I had a choice on where I 
spent money besides nitrogen, I would spend it on lime. It makes 
everything work better. This brings me to the topic of my article: 
common questions.

Q: cAn you come And look At my WheAt; It doesn’t 
look As good As It should?
We had several producers this spring that were commenting that 
there wheat color just wasn’t what they thought it shoul be. On 
my list of items that were included in my answer was not enough 
N. The response I got was, "Well, we put on what we always do." 
We have had very good wheat yields (above average) in the past 
several years. If you are fertilizing for average every year and hit 
a couple of above average crops, your levels of N are declining in 
the soil. N removal of a 40 bu. crop is approximately 60# of N.  a 
60 bu. yield is 90# N. You can see that for every bu of yield, the 
crop uses 1.5# N, so it doesn’t take long to really add up.  

Doug Bates
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sePTeMBeR
If your fescue lawn needs a little 
TLC, this is the month to do it. 
September is the time to over-
seed or plant a new lawn if you 
have thin spots or if you are start-
ing over from scratch. The warm 
soil temperatures allow for quick 
germination and there is less 
competition from weeds, plus you 
get two cool growing seasons be-
fore the summer heat next year. 
Gard’n-Wise Premium Fescue is a 
blend of fescue varieties that are 
proven to grow in our area. We 
pick our varieties based heav-

ily on K-States turf trial results. It is also some of the cleanest 
seed that you can buy, free of weed seed, other crop, and no 
noxious weeds.
 If you can only afford to fertilize your fescue one 
time of year, it should be in Septem-
ber. Fertilizer at this time will help 
thicken it up and provide for an 
earlier spring green-up without an 
excessive amount of top growth like 
Spring applications cause.

GaRD’N 
WIse

Troy simmons

FARMERS COOPERATIVE ELEVATOR COMPANY
106 E. SOUTH AVENUE 
P.O.BOX 340 
CHENEY, KANSAS 67025

2020 definitely 
has been a 
year to re-
member! Not 

only did we 
have a hu-
man plague, 

we also 
had some 
insect 

plagues 
as well. 

Bag-
worms 

were 
back with a vengeance this year. They weren't 

just on evergreen trees; they were on deciduous 
trees as well. I even saw them on houses and a 
car! The best time to control them is when they 
first hatch in late May and June. Most have stopped 
feeding and have sealed themselves and eggs up in 
the bag, and there isn’t much that you can do but 
hand pick them off at this point. Each bag can have 
500-1,000 eggs inside, so pick all that you can reach 

and mark your calendar for next year.

OCTOBeR
Since we may not have football to watch this fall, you might as well take this time to en-
hance your garden soil. Get a soil test to see what nutrients you are lacking. It is also a good 
time to till in organic matter like leaves or compost into your soil. The freezing and thawing 
of winter will help break it down and give your plants a nice rich soil to grow in next year.

aUGUsT


